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1. Executive Summary

Company Overview

TOMI Environmental Solutions, Inc. ($0.89) EV of $20.02 million, is a global decontamination
and infection prevention company specializing in disinfection solutions for indoor surfaces and
air. The company's flagship product, SteraMist™, utilizes its patented Binary lonization
Technology (BIT) to deliver a hydrogen peroxide-based mist effective against various
pathogens.

Recent Developments (Last Quarter & Current Quarter)

e California Wildfire Recovery: In February 2025, TOMI expanded the deployment of
SteraMist™ to assist in decontaminating structures affected by California wildfires,
addressing both airborne and surface contaminants.

e Pharmaceutical Facility Installation: In December 2024, a UK pharmaceutical facility
invested $500,000 in a twelve-applicator Custom Engineered System (CES) featuring
SteraMist™ iHP technology, enhancing its decontamination capabilities without
disrupting operations.

e Nasdaq Compliance: As of January 14, 2025, TOMI regained compliance with
Nasdaq's minimum bid price requirement, maintaining a closing bid price of $1.00 or
higher for ten consecutive trading days.

2. Business Model & Market Position

Core Business Model

TOMI's primary operations revolve around developing and distributing disinfection and
decontamination products and services. The company's revenue streams include direct product
sales, service contracts, and licensing of its BIT™ platform. TOMI's business strategy focuses
on leveraging its proprietary technology to provide effective infection control solutions across
various industries.



Key Business Segments

e Healthcare: Providing disinfection solutions to hospitals, medical facilities, and biosafety

labs.
e Pharmaceutical: Supplying clean rooms and pharmaceutical manufacturing facilities

with decontamination technologies.

e Commercial: Serving office buildings, hotels, schools, and restaurants with infection
prevention products.

e Residential: Offering disinfection services for single-family homes and multi-unit
residences.

Industry Outlook

The global decontamination and infection prevention industry is experiencing growth due to
heightened awareness of hygiene and infection control, partly driven by recent global health
crises. Regulatory bodies are enforcing stricter guidelines, increasing demand for effective
disinfection solutions. Opportunities exist in expanding applications of decontamination
technologies across various sectors, while challenges include intense competition and the need
for continuous innovation to address emerging pathogens.

3. Financial Analysis

Key Financial Metrics (FY2023 vs. FY2022)

Metric FY2023 (Dec 31, 2023) FY2022 (Dec 31, 2022) % Change
Revenue $7,355,000 $8,338,000 -11.8%
Net Loss ($3,403,000) ($2,880,000) +18.2%
Total Assets $12,189,448 $15,499,799 -21.4%
Total Liabilities $3,748,273 $4,051,599 -7.5%
Total Equity $8,441,175 $11,448,200 -26.3%

Financial Performance Breakdown

Revenue

In FY2023, TOMI Environmental Solutions, Inc. (TOMZ) reported total net revenue of $7.36
million, a decrease of 11.8% compared to $8.34 million in FY2022. This decline was primarily
due to the timing of orders, holiday periods, and lengthy customer approval processes.




Net Loss

The company reported a net loss of $3.40 million in FY2023, an increase of 18.2% from the net
loss of $2.88 million in FY2022. This increase in net loss reflects higher operating expenses and
a decrease in gross profit.

Total Assets and Equity

As of December 31, 2023, total assets were approximately $12.19 million, a decrease of 21.4%
from $15.50 million as of December 31, 2022. Total equity decreased by 26.3% to $8.44 million
over the same period, indicating a reduction in the company's asset base and equity position.

Total Liabilities

Total liabilities decreased by 7.5%, from $4.05 million as of December 31, 2022, to $3.75 million
as of December 31, 2023. This reduction reflects the company's efforts to manage its financial
obligations effectively.

Financial Ratios and Liquidity

e Gross Margin: Approximately 58.3% in FY2023, down from 60.6% in FY2022, attributed
to changes in product mix.

e Operating Margin: Negative in both FY2023 and FY2022 due to operating losses.

e Net Profit Margin: Negative in both FY2023 and FY2022 due to net losses.

e Quick Ratio: Data not available.

e Current Ratio: Data not available.

e Total Debt to Equity: Approximately 0.44 in FY2023 (calculated as $3,748,273 total
liabilities divided by $8,441,175 total equity), indicating a low level of debt relative to
equity.

Analysis

Revenue Generation: The 11.8% decrease in revenue reflects challenges related to order
timing and customer approval processes. The company is expanding its sales infrastructure by
adding distributors and sales representatives to mitigate these challenges and drive future
revenue growth.

Profitability: The increase in net loss underscores the need for improved cost management
and operational efficiency to achieve profitability.

Liquidity: Specific liquidity ratios such as the quick and current ratios are not available, limiting
a comprehensive assessment of the company's short-term financial health.

Leverage: The total debt to equity ratio of approximately 0.44 indicates a low level of debt
relative to equity, suggesting a conservative capital structure.



4. Financial Projection (FY2025 - FY2027)

Revenue & Earnings Forecast

FY2025E | FY2026E | % Change FY2027E | % Change
(YoY) (YoY)
Revenue $10.5M | $12.75M | +21.4% $15.0M | +17.6%
Gross Profit $6.3M $8.29M | +31.5% $10.5M | +26.7%
Gross Margin 60.0% 65.0% +5.0pp 70.0% +5.0pp
Operating $6.8M $7.5M +10.3% $8.25M | +10.0%
Expenses
Net Income ($0.5M) [ $0.29M | N/A $1.2M +317.4%
Total Assets $14.0M [$16.5M [ +17.9% $19.0M | +15.2%
Total Liabilities $5.5M $6.0M +9.1% $6.5M +8.3%
Total Equity $8.5M $10.5M | +23.5% $12.5M | +19.0%

Revenue Growth Assumptions

FY2025: Revenue projected at $10.5M, driven by increased demand for SteraMist®
technology and expansion into pharmaceutical and biotech decontamination markets.
FY2026: Revenue expected to rise to $12.75M, as TOMI secures new institutional
contracts and expands its distribution channels.

FY2027: Revenue forecasted to reach $15.0M, reflecting broader market penetration,
recurring revenue from service contracts, and increased adoption in healthcare and
cleanroom environments.

Operating Expenses & Cost Efficiency

R&D Investment: Expected to decrease as a percentage of revenue while continuing
innovation in hydrogen peroxide-based disinfection.

Sales & Marketing: Expansion into hospital networks, pharmaceutical labs, and
industrial clients to increase adoption.

Manufacturing & Production Costs: Efficiency gains expected through volume
production and supply chain optimizations.

Net Income & Profitability Expectations



e FY2025: Net loss of ($0.5M) as TOMI continues to invest in expanding its product
offerings and distribution.

e FY2026: Break-even point at $0.29M, as revenue scales and cost optimizations take
effect.

e FY2027: Net income of $1.2M, supported by higher-margin service revenue and
operational efficiencies.

Cash Flow & Funding Needs

e FY2025-2026: Additional funding may be required to support expansion in
pharmaceutical, biotech, and global disinfection markets.

e FY2027: Self-sustaining revenue model expected, reducing dependence on external
financing.

Key Risks to Financial Projections

e Market Adoption Risks: Slower-than-expected adoption of TOMI’s decontamination
solutions could delay revenue targets.

e Operational Scaling Challenges: Expanding manufacturing and distribution without
efficiency losses will be critical.

e Competitive Landscape: Larger industrial and pharmaceutical sanitation providers may
introduce competing disinfection solutions that challenge TOMI's market share.

Final Outlook

TOMI Environmental Solutions, Inc. (TOMZ) is expected to continue its revenue growth
trajectory, driven by market expansion, new industry partnerships, and rising demand for
disinfection solutions. While profitability remains a challenge, the company is positioned for a
potential financial turnaround by FY2026.

5. Risk Matrix for TOMI Environmental Solutions, Inc.
(TOMZ)

Risk Factor Impact | Probability Mitigation Strategy
Level
Market Adoption Risk | High Medium Strengthen sales and marketing efforts,

secure long-term contracts, and expand
into high-growth sectors (healthcare,
pharmaceuticals, and biotech).




Revenue Volatility & High Medium Diversify revenue streams, establish

Demand Risk recurring revenue from service contracts,
and expand international distribution.

Operational Scaling Medium | Medium Optimize supply chain logistics, automate

Challenges production processes, and improve
inventory management.

Funding & Liquidity High High Secure additional financing, manage cash

Risks flow efficiently, and explore non-dilutive
funding options.

Competitive High Medium Focus on proprietary Binary lonization

Landscape Technology (BIT), expand product
innovation, and differentiate TOMI's
solutions from chemical-based
disinfectants.

Regulatory & Medium | Low Maintain close collaboration with the FDA,

Compliance Risks EPA, and international health authorities to
ensure product compliance.

Technological Medium | Medium Continue R&D investments to enhance

Disruption Risks product efficacy and explore Al-driven
disinfection technology.

Macroeconomic Risks | Medium | Low Adjust pricing strategies, optimize cost

(Recession, Inflation)

structures, and maintain financial flexibility.




6. Valuation & Investment Thesis

Valuation Analysis

Comparable Company Analysis (Market Multiples)

Company P/S Ratio EV/Revenue P/B Ratio
TOMI Environmental Solutions, Inc. 2.42x 2.72x 2.12x
Steris PLC 5.50x 6.00x 3.50x
Ecolab Inc. 4.80x 5.20x 4.00x
Clorox Company 3.20x 3.50x 8.00x

Discounted Cash Flow (DCF) Valuation
Assumptions:

Discount Rate (WACC): 12%, reflecting TOMI's growth stage and associated risks.
Revenue Growth Rate: Assumed at 20% for FY2025, 15% for FY2026, and 10% for
FY2027.

Terminal Growth Rate: 3%, aligned with the environmental services industry.
Projected Free Cash Flow (FCF): Expected to turn positive in FY2025.

Valuation Output:

Intrinsic Value Estimate: $1.10 - $1.30 per share.

Current Price: $0.89 per share.

Upside Potential: The stock is currently trading below the estimated intrinsic value,
suggesting potential undervaluation.

Investment Thesis

Bull Case (Growth Potential):

e Innovative Technology: TOMI's proprietary Binary lonization Technology (BIT) and
SteraMist products offer advanced disinfection solutions, addressing critical needs in
healthcare, life sciences, and commercial sectors.

e Expanding Market Presence: The addition of new distributors and sales
representatives has broadened TOMI's domestic and international reach, positioning the
company for increased revenue.

e Strategic Partnerships: Collaborations with organizations like Vizient, Inc. enhance
TOMI's visibility and credibility within the U.S. healthcare system.



Bear Case (Risks & Challenges):

e Financial Losses: The company reported a net loss of $3.4 million in FY2023,
indicating ongoing financial challenges.

e Revenue Decline: Total net revenue decreased to $7.4 million in FY2023 from $8.3
million in FY2022, highlighting potential demand fluctuations.

e Competitive Landscape: TOMI operates in a competitive industry with larger players,
which could impact its market share and pricing power.

Outlook

TOMI Environmental Solutions, Inc. is positioned in the disinfection and decontamination sector
with innovative products and a growing distribution network. However, financial losses and
revenue declines present challenges that need to be addressed.

Recommendation:

e Short-Term (2025): Hold, awaiting improved financial performance and sustainable
revenue growth.

e Medium-Term (2026): Speculative Buy, contingent on achieving profitability and
successful product commercialization.

e Long-Term (2027+): Buy, if TOMI demonstrates consistent earnings and market
expansion.

7. Conclusion & Strategic Considerations

Conclusion

TOMI Environmental Solutions, Inc. (NASDAQ: TOMZ) operates in the disinfection and
decontamination technology sector, focusing on its Binary lonization Technology (BIT) and
SteraMist® solutions. The company has established a presence in healthcare, life sciences, and
commercial disinfection markets, but continues to face financial and competitive challenges.

e Valuation: TOMZ trades at a P/S ratio of 2.42x and an EV/Revenue of 2.72x, making it
lower-valued than some industry peers, indicating potential upside if revenue growth
resumes.

e DCF Valuation: Intrinsic value estimated at $1.10 - $1.30 per share, suggesting that the
stock may be undervalued relative to its fundamentals.

e Profitability: While TOMZ is not yet profitable, it is expected to turn free cash flow
positive by FY2025, with improving gross margins and revenue expansion.

e Investment Rating: Speculative Buy — Suitable for high-risk, high-reward investors
willing to bet on future adoption of TOMI's decontamination technology.



Strategic Considerations

1. Expanding Market Share & Revenue Growth

e Strengthen strategic partnerships with healthcare facilities, pharmaceutical companies,
and government agencies to increase product adoption.

e Expand international distribution by entering emerging markets that require advanced
disinfection solutions.

e Develop subscription-based service models to generate recurring revenue streams from
existing customers.

2. Competitive Differentiation & Product Innovation

e Continue R&D investments to enhance SteraMist® technology and develop Al-driven
decontamination automation.

e Differentiate TOMZ from major competitors by focusing on low-residue, hospital-grade
disinfection solutions.

e Strengthen regulatory approvals and certifications to increase adoption within the
pharmaceutical and biotech industries.

3. Financial Stability & Capital Efficiency

e Optimize cost structures by improving manufacturing efficiency and raw material
procurement.

e Seek strategic funding and government contracts to ensure adequate cash reserves for
expansion.

e Focus on achieving EBITDA profitability by FY2026 through cost control and revenue
diversification.

4. Operational Efficiencies & Cost Management

e Enhance supply chain resilience by securing multiple suppliers for key components to
mitigate shortages.

e Improve manufacturing scalability to reduce unit costs and increase production output.

e |Leverage automation and Al-driven logistics to lower operational expenses.

Final Outlook

TOMI Environmental Solutions, Inc. (TOMZ) is well-positioned for long-term growth, driven by
the increasing demand for hospital-grade disinfection and biosecurity solutions. While
competition, profitability, and funding risks remain concerns, TOMZ'’s proprietary technology,
strategic expansion efforts, and potential for revenue recovery support a long-term growth
opportunity.

Final Recommendation:



Speculative Buy & Hold — Monitor revenue growth, cost controls, and regulatory approvals for
long-term upside.

8. Disclosures & Disclaimers

Stock Price & Investment Risk Disclaimer

Stock prices are highly volatile and subject to fluctuations based on market conditions,
macroeconomic factors, and company-specific developments. This report is for informational
and educational purposes only and does not constitute investment, financial, legal, or tax
advice. Past performance does not guarantee future results. Investors should conduct
independent research, assess their risk tolerance, and consult with a licensed financial advisor
or investment professional before making any investment decisions.

Al-Generated Content Disclaimer

This report may include Al-generated insights, supplemented with human oversight and
analysis. While we strive for accuracy, all information is derived from publicly available sources
and is subject to errors, omissions, and updates. We do not guarantee the completeness,
reliability, or accuracy of the information presented.

Financial Relationship Disclosure

TOMI Environmental Solutions, Inc. (NASDAQ: TOMZ) is a paid participant at our conference.
However, this report has been prepared independently and does not reflect any financial
incentive, sponsorship, or direct influence from the company.

Ownership Disclosure

The authors of this report do not hold, directly or indirectly, any stock, options, or financial
interests in TOMI Environmental Solutions, Inc. (NASDAQ: TOMZ) at the time of publication.

Forward-Looking Statements Disclaimer

This report contains forward-looking statements that involve known and unknown risks,
uncertainties, and assumptions. These statements are based on available data and projections
but are subject to change due to regulatory developments, financial performance, competitive
pressures, and macroeconomic conditions. Investors should carefully review TOMI
Environmental Solutions, Inc.’s latest SEC filings, including its 10-K and 10-Q reports, for
updated risk factors and financial disclosures. We assume no obligation to update or revise
forward-looking statements as new information becomes available.



Legal Safeguards

This report is not a solicitation to buy or sell securities and should not be interpreted as financial
advice. Neither the authors nor the publishing entity shall be held liable for any investment
decisions made based on this report. Always conduct thorough due diligence before investing.
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